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Views 
from  
the  

rooftop  I recently had a conference call 

with a Hong Kong based investor 

who was keen on investing in one 

of our fixed interest projects. 

Before visiting our website he had 

expected us to be standard           

estate /sales agents offering         

typical buy-to-let properties in 

various parts of the country. 

When he saw that we focused on 

the co-living/hmo (Houses in        

Multiple Occupation) sector and 

only offered fixed interest            

projects (where we use client 

f u n d s  t o  a c q u i r e  a n d                   

refurbish properties) and sold 

properties we have developed  

ourselves he referred to us a 

’boutique’ agency.    

I wasn’t sure how to reply to that 

as I had always associated 

’boutique’ with small.  Small   

doesn’t sound very glamorous, 

but when I thought about it 

’boutique’ sounded okay and 

summed us up. 

When we entered the co-living/

hmo sector  we felt it was a niche 

sector that was poorly serviced, 

with multiple rogue landlords and 

few, if any, corporate entities         

offering a comprehensive,            

professional turn key service.  

 So we set out to be the biggest 

and best operator in that sector in 

the north west of the country.    

 

 

 

Yes, you can call us a ‘boutique’ operation  

Of course, the biggest is easy 

enough to measure, whilst the 

best is a little more difficult.            

We will leave it up to others to 
decide if we have achieved the 
latter.  

The good news is that we are 

well on our way to achieving the 

former.  

However, since we have a risk 

adverse approach and offer a 

complete in-house  operation 

from funding opportunities 

through to acquiring our            

properties, and also offer a        

letting and management service, 

it was inevitable there would be 

constraints in terms of growth. 

Nevertheless, we preferred to         

focus being great in a niche            

sector and ensure we are 

around for the long-term. A big 

fish in a small pond, rather than 

vice versa.  

So, boutique it is!  For the time      

being at least.  Will it apply if we 

become the biggest and best        

co-living/hmo operator in the 

UK?  People can decide if and 

when we get there.  

In the meantime, we will go on 

building long term relationships 

and see where it gets us.            

We are enjoying the journey, 

long may it continue.  

Fixed Interest opportunities            

Early redemption 

Our fixed interest projects are proving to be 

popular and we have just launched another 

for a property we are refurbishing in Halifax.   

The investment period is twelve months and 

we were recently asked by a potential            

investor if the funds could be returned to her 

earlier if they required the money.  

We pay an attractive 8% p.a. after UK          

withholding tax and feel that if we allowed           

people to withdraw early with no penalty we 

would be offering this rate on a ‘call’ basis.   

Investors can’t get 8% with a bank or other 

lender with immediate access to their money 

and the higher rate does come with certain 

time obligations.  

However, whilst there is an agreed                      

investment period, we accept there are             

circumstances where an investor may need 

access to  his/her funds. 

The funds we raise are tied up with the         

acquisit ion and refurbishment of                 

properties, but as a group we always ensure 

we maintain adequate cash reserves to 

cover contingencies such as this.   

Accordingly, we are happy to facilitate an 

early redemption where possible, but the          

investor would have to accept that he/she 

would not receive interest for the period we 

have had the funds. 

We believe in transparency (hence our               

comments here) and feel the above is a fair 

and equitable approach that benefits all            

parties. 

Tony Davies                                                                              

Managing Director 
info@stdavidgroup.com   
www.stdavidgroup.com 

 

Some  
thoughts... 



and market 

updates 

House prices jump 

House prices jumped unexpectedly last month even 

though the phasing out of stamp duty relief weighed 

on demand, a survey shows. 

Property prices increased by 2.1% month on month 

in August after declining by 0.6% in July, according 

to the Nationwide house price index. August’s 

monthly increase was the second largest in more 

than 15 years. 

The introduction of the stamp duty relief last year 

helped to boost the market, which has grown at a 

record pace over the past year.              

Another government promise and another review 

Almost 120,000 new homes, of which half will be affordable        

ownership, are to be built for first-time buyers and renters over 

the next decade, the government recently announced.  

It has allocated £8.6bn out of its £11.5bn affordable homes                

programme for 57,000 homes for ownership, 29,600 for social 

rent and 6,250 affordable rural homes. 

As for more reviews, councils could be forced to allocate land 

for custom and self-build homes under plans for an overhaul of 

housing set out in a review commissioned by Boris Johnson. 

The Conservative MP appointed to lead the review has warned 

that England is blighted with “houses designed by accountants” . 

Wide-ranging proposals to create a new market for custom-build 

homes include setting targets for local planning authorities to 

provide “ready to build” plots.  

The government would impose sanctions on those that fail to 

meet demand and publish a register to compare the                     

performance of different councils. 

 Down valuations counter asking prices 

Almost 400,000 residential property sales have been 

hit by down valuations in the last year, according to 

the latest research by Benham and Reeves. 

The firm found that an estimated 390,285 homes have 

been down valued by surveyors working on behalf of 

mortgage lenders. 

The study shows that the South East is the region to 

have seen the most transactions hit by a down          

valuation.  

The North West has also seen some of the highest levels of value adjustments 

during the selling process, with 54,043 of the 96,506 homes sold in the last 

year being down valued. 

 

Prices only going one way 

The chief executive of Vistry, one of Britain’s biggest 

housebuilders, has predicted that house prices “are only going to go one way” amid a shortage of skilled labourers.   

He said he was struggling to find enough bricklayers and plasterers, in particular.  “We just haven’t got the people to do 

it. House prices and the shortage of affordable housing in the country are only going to go one way because we’re just 

not going to be able to meet demand.” 

There have been calls for the government to tweak immigration rules to make it easier for European labourers, who 

typically would make up a significant portion of building workers, to return. 

 

More than half of new mortgages 

are being taken out by borrowers 

who are not expected to pay them 

off before their 65th birthday, a         

recent study found. 

Research by UK Finance, the trade 

association, said longer mortgage 

terms coupled with the ageing 

population was driving a trend       

towards later-life borrowing. 

Some 52% of new homeowner 

mortgage lending in 2021 has been 

for terms that will end beyond the 

main borrower’s 65th birthday, it 

found. 

Mortgages Asking prices 

37% of homes have recently achieved their final    

asking price or above, the highest percentage           

recorded by Rightmove. 

This is a jump from 28% in January 2020 and the 

long-term average of 23% between 2005 and 2021. 

 

 

https://www.thetimes.co.uk/article/sales-fall-as-stamp-duty-holiday-ends-nsn3gzms0
https://www.thetimes.co.uk/article/how-to-build-your-own-house-a-beginners-guide-to-self-builds-v6khqxsbd
https://www.thetimes.co.uk/article/how-to-build-your-own-house-a-beginners-guide-to-self-builds-v6khqxsbd
https://www.thetimes.co.uk/article/house-prices-rose-7-1-per-cent-in-august-says-halifax-2kc89p6pc
https://www.thetimes.co.uk/article/new-uk-finance-chief-led-failed-sub-prime-lender-during-scandal-2vsvx8swb
https://www.thetimes.co.uk/article/longer-mortgage-terms-mean-debt-life-sentences-for-younger-buyers-99ms7xpzx
https://www.thetimes.co.uk/article/longer-mortgage-terms-mean-debt-life-sentences-for-younger-buyers-99ms7xpzx


 We are pleased to advised that we have another fixed interest opportunity.  The funds 
will be utilised to convert and refurbish an existing property to a six bedroom acol HMO 
before reselling the property. 

  
  
  
  
  

  
 

A St David Fixed Interest Opportunity 

8-10 

The property  -  St James Road, Halifax HX1 1YS          
-  Freehold 

  
The investor will enter into a formal,                        

secured loan agreement. 
  

The interest rate will be 10% p.a.                                                    
Investors resident outside the UK will receive 8% 

p.a. withholding tax of 20% will apply 

 
Interest payment -  Quarterly, in arrears 

Investment period -  Twelve months 

  

Sum to be raised - £250,000.  There will be no bank 
debt etc.  

  
Minimum investment - £25,000 

  
The security - The investors/lenders will be 

granted a fixed charge over the                                                                  
St James Rd property and a floating charge 

over the borrower’s assets 

For further information please contact us 

MPs are revolting 

(literally),  the                   

government to back 

down and another 

change of leadership 

The government’s proposal to revamp the planning system              

has floundered as a result of a revolt by its MPs.                         

The proposals would have taken the decision making out of the 

hands of local councils, something many residents were not 

happy about.  It also meant more homes being built in the south 

of the country. 

We previously commented that it would take a government with 

‘backbone’  to push the changes through as vested interests 

would try to prevail. 

Whilst most people accept the need for more housing Nimbys 

(Not In My Back Yard) in the south lobbied their MPs against the 

changes. 

 In a major back down the government is now watering down its 

proposals and walking away from its previous bold statements.  

Such is politics.  

As for a change in leadership, Robert Jenrick the Housing             

Secretary has been sacked.  He was embroiled in several             

fiascos, some of which involved his integrity.   Michael Gove, a 

real government cabinet ‘fixer and doer’ has been given an ex-

panded role which includes housing.  He will push things along, 

but with his other priorities housing will not be his sole focus.  

It is yet another change and whether Gove and the government 

have the political will to push through real reforms is open to 

question.  We very much doubt it. 

 

 

We are often asked by our clients if we can sell 

their properties to other clients of ours. 

This sometimes puts us in a difficult position as the              

vendor usually wants to maximize the sale price 

and a potential buyer  wants to reduce it. 

Our approach is to assess its current market  value 

and agree a price with the client who is selling.  If 

the agreed price is at the market value then we can 

offer it to our clients.  If it isn’t, we can’t. 

We don’t want to be put in a position where we 

can’t honestly advise the purchaser (who may           

already be a client of ours) that  the asking price 

reflects the current market price.  

We are not estate agents and we try to build and 

maintain long term relationships with our                   

prospective and existing clients.  

The answer for properties we can’t recommend, or  

where we don’t have anyone who is interested, is 

for us to sell them through UK estate agents whose 

only obligation is to the vendor—’Caveat emptor’            

prevails. 

The above approach is not popular with every            

vendor, but most understand that we have to find 

the right balance.   

Finding the right      
balance 



Frequently asked           

questions  

 

 

Rental update 

It’s official, at least according to the accounting and consulting giant KPMG, most of our acol co-living/hmo tenants are 

from a working class background. In fact, most if them are working class. 

The firm has recently defined working class recruits as having parents with “routine and manual” jobs, such as         

plumbers, electricians, butchers and van drivers.                                                                                                                                    

Many promoters of HMOs say they target, and therefore have, professional tenants.  The inference is that such people 

make better tenants than ‘working class’ people such as tradesmen.  The reality is that ‘professionals’ such as lawyers, 

and accountants charge their clients high enough fees they can afford to rent an apartment and not have to ‘house 

share’.  

Apart from niche markets such as parts of London, the vast majority of HMO tenants are ordinary people doing            

ordinary jobs. It doesn’t mean they have less integrity when it comes to paying their rent.  Integrity is not confined 

solely to the professional classes. It simply means they want to live in a quality room in a convenient location that they 

can afford.   

If you are considering investing in a HMO on the basis of it having ‘professional’ tenants, it is worth checking                   

their occupations. You are likely to find that plumbers, for example, have been elevated in status and are now 

’professionals’.   Importantly, that plumber may still be a great tenant.  As for the integrity of the sales agent advertising 

the property, that is open to question. 

Working class tenants 

 

 

 

 

 

 

On average it takes between 13 and 16 weeks to               

exchange contracts on a home from the time of offer. 

 

In the past ten years the percentage of 35  -  44 yr olds 

in private rented accommodation has risen from 17 to 

27%. 

The private rented sector accounted for 4.4m or 19% of 

households in 2019/20  -  up from 10% in the 1980s and 

1990s 

39% of private landlords have said demand for homes to 

rent had increased in Q2 2021 -  the highest level in five 

years. 

1 in 5 people in the UK are of retirement age, yet only 1 

in 14 homes in the country are bungalows.  

Global prime house prices rose by 8.2% in the year to 

June 2021 

The average refurbishment loan application in 2020/21 

by home-owners was £65,267  -  up 25% compared to 

2019. 

Did you know Q.  Are your acol co-living/

h m o  p r o p e r t i e s                  

mortgageable? 

A. If you live in the UK they 

are, but at the moment 

lenders are reluctant to 

lend to overseas based 

investors for the HMO        

sector as their priority is 

servicing the strong        

demand from the standard 

housing sector.  

Q. What is the maximum I can invest in one of your 

fixed interest projects?   

A. It depends on the individual project.  We only 

raise funds we can utilize quickly as we pay the 

interest cost even if the money is not being used. 

With our latest opportunity we are raising 

£250,000, which is a fairly typical amount for our 

projects although we do have other opportunities 

coming up which involve more than this. 

Q   What is the maximum investment period.   

A. Again, it depends on the individual project.             

It is typically twelve months, but we always              

stipulate this at the outset so that our investors 

know the agreed time frame before they invest. 

 

 



info@stdavidgroup.com     www.stdavidgroup.com 

Something lighter 

This newsletter is our way of staying  in touch with                 

everyone and providing  an overview of the UK market and 

how we operate.  All referrals to potential recipients and  feed-

back re content and format are always greatly appreciated 

Our General Manager, Gina Redhead, has just gone on              

maternity leave and the girls (and Si but not Emma and Claire 

who were on leave) held a baby shower to farewell her.  We 

will miss you Gina, good luck and hurry back! 

 

In the meantime, if you 

would like an obligation 

free discussion regarding 

our projects and services 

please contact us  

Our MD has delayed 

his  return to               

HK/BKK until the   

current Covid-19 

travel restrictions                

have eased  

We have changed the colour scheme for our latest acol co-living/hmo refurbishment.             

We hope everyone likes it. 

If you are looking for a secure 7.5% p.a. net income after all costs with a guaranteed rental 

option please contact us. 

Property investment is a bit               
like taking photos 

If you want a great result, it is worth 
getting some professional help 

 

Thought of the month 

We are pleased to          

announced that Emma 

Abdoll has recently taken 

over as the GM for our 

c o n s t r u c t i o n  a n d              

refurbishment arm. 

Emma joined us as our 

Admin Mgr and will now move up and take over 

the day to day organization and admin for our 

refurbishment projects. 

‘It is exciting times for us and I am looking           

forward to working with Dan and our project 

managers, Simon and Jonathan and their 

teams, delivering great properties for our          

clients.” 

Congratulations Emma, you will be great in your 

new role! 

 


